
How Real Estate Agents Can Turn Cold Calls
Into Clients

Reverse Selling: How Real Estate Agents Can Turn
Cold Calls Into Clients by Dave Logan

4.9 out of 5
Language : English
File size : 4174 KB
Text-to-Speech : Enabled
Screen Reader : Supported
Enhanced typesetting : Enabled
Word Wise : Enabled
Print length : 321 pages
Lending : Enabled

Cold calling can be a daunting task for real estate agents, but it doesn't
have to be. With the right approach, you can turn cold calls into clients.
This article will provide you with tips on how to make successful cold calls,
including how to prepare, what to say, and how to follow up.

Preparing for Cold Calls

The first step to making successful cold calls is to prepare. This includes:

Researching your leads. Before you call, take some time to learn
about the person you're calling. This will help you tailor your pitch and
make a more personal connection.

Practicing your pitch. Once you know what you're going to say,
practice your pitch until you can deliver it confidently and smoothly.
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Setting up a system. Cold calling can be time-consuming, so it's
important to have a system in place to help you stay organized. This
could include using a CRM to track your progress and manage your
leads.

What to Say on a Cold Call

The key to a successful cold call is to make a good first impression. This
means being friendly, professional, and respectful. It's also important to be
clear and concise in your message.

Here's a sample cold call script that you can use:

“Hi [prospect's name], my name is [your name] and I'm a real
estate agent with [your company]. I'm calling because I noticed
that you're interested in selling your home. I'd love to chat with
you about your needs and see if I can help you get the best
possible price for your home.”

Of course, you can adjust this script to fit your own style and personality.
The most important thing is to be genuine and to speak from the heart.

Following Up After a Cold Call

After you've made a cold call, it's important to follow up. This could involve
sending an email, leaving a voicemail message, or even sending a
handwritten note.



In your follow-up, thank the prospect for their time and reiterate your value
proposition. You can also offer to provide them with more information or
schedule a meeting.

Closing the Deal

The ultimate goal of cold calling is to close the deal. This can be a
challenging task, but it's not impossible. By following the tips in this article,
you can increase your chances of success.

Here are a few tips for closing the deal:

Be persistent. Don't give up if you don't get a response right away.
Keep following up until you get the prospect's attention.

Be patient. It can take time to build trust with a prospect. Be patient
and don't try to rush the process.

Be professional. Always maintain a professional demeanor, even if
the prospect is rude or dismissive.
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